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About the firm:
» Merger and transition advisors exclusively serving the accounting industry
 Customized solutions
» Over 950 transactions, over 18 years of experience
* Represent the buyer or seller
* Services include:
- Buyer-seller introductions
Merger and acquisition transaction structure
Document preparation/review, valuation and due diligence
Post-transaction business planning
General consulting and coaching
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30@ For more information
Please visit our website for resources including
free reports, whitepapers and case studies.
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